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CTPATETUM YJIEP)KAHUS KJIMEHTOB B JIEKTPOHHOU
KOMMEPLHHUHU U UX DJKOHOMMNYECKHUE PE3YJIBTATHI

Paxxaoos K.3 —
Camapkanackuii ¢pumuan TamkeHTCKOro rocy 1apCTBEHHOTO SKOHOMHYECKOTO
YHUBEPCUTETA, ACCHCTCHT

AHHOTALIUA

B coBpemenHo#l 1M(dpoBOIl IKOHOMHUKE yHaepKaHUE KIMEHTOB CTaJio
CTPATETUYECKUM TPUOPUTETOM JUIsl YCTOMYMBOM NPUOBUIBHOCTU B O3JIEKTPOHHOU
KoMMepuud. [loCKOIbKY CTOMMOCTh TIPHUBJICUYEHHS HOBBIX KIMEHTOB pacTeT,
yAEpKaHUE CYUIECTBYIOUIMX KJIMEHTOB HE TOJIBKO O0OECIEYMBAET HEMPEPHIBHOCTH
JI0XO/IOB, HO W YyKpeIulsieT Kamutal OpeHnpa. B 3Toil craThe paccMaTpuBaroTCs
MepENOBbIE CTPATErNH YyJIepKaHUsl, TAKHUE KaK MPOTHO3HOE MOJEIMPOBAHUE OTTOKA,
MOBEJICHUYECKAass CEerMEHTaIusl, TeMMUPUIIMPOBAHHBIE MPOTPAMMBbI JIOSUIBHOCTH U
aBTOMATH3UPOBAHHBIA MAPKETHHT )KM3HEHHOT0 HUKIa. C TOMOIIBIO 3TUX MEXAHU3MOB
KOMIIAaHUM MOTYT CIIOCOOCTBOBAaThH Oo0jiee TITyOOKHMM OTHOIICHHUSIM C KIHWEHTaMH,
MOOIIPATH NOBTOPHBIE MOKYIKU U CMSTYaTh OTTOK.

B coBpemenHoO#l 1MdpOBOIl IKOHOMHUKE VyAEp)KaHUE KIUEHTOB CTallo
CTPATETUYECKUM TPUOPUTETOM JUIsl YCTOMYMBOW NPUOBUIBHOCTU B 3JEKTPOHHOU
KoMMepIuu. B 3To#l cTaThe paccMaTpUBAOTCS NEPEAOBBIE CTPATErvU yAECpP:KAHUS,
TakMe Kak IMPOTHO3HOE MOJEIMPOBAHUE OTTOKA, MOBEACHYECKAs CErMEHTalus |
ABTOMATHU3MPOBAHHBIA MAPKETHUHI KM3HEHHOIO UKJIA. B Hel Takke u3zydaercs, Kak
HKOHOMHUYECKHUE MTOKA3aTeNIN YIyUIIatOTCs 32 CYET YBEIMYEHHUS KauTaua KIMEHTOB U
CHUKEHUS BOJIATWIILHOCTH JI0XO/I0B.

Annotation

In today’s digital economy, customer retention has emerged as a strategic
priority for sustainable profitability in e-commerce. As the cost of acquiring new
customers increases, retaining existing customers not only ensures revenue continuity

but also strengthens brand equity. This article delves into advanced retention strategies
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such as predictive churn modeling, behavioral segmentation, gamified loyalty
programs, and automated lifecycle marketing. Through these mechanisms, businesses
can foster deeper customer relationships, encourage repeat purchases, and mitigate
churn.

In today’s digital economy, customer retention has emerged as a strategic
priority for sustainable profitability in e-commerce. This article delves into advanced
retention strategies such as predictive churn modeling, behavioral segmentation, and
automated lifecycle marketing. It also explores how economic performance is
enhanced through increased customer equity and reduced revenue volatility.

KiroueBble ciioBa: aHaluUTUKA YJEp)KaHMs, TOBEJCHUECKas CerMeHTallus,
MIPOTHO3WpOBaHUE  OTTOKa, ontuMmusanuss CLV, uudpoBasg  JOSIBHOCTD,
3 (PEKTUBHOCTD ANEKTPOHHON KOMMEPIIUU

Keywords: retention analytics, behavioral segmentation, churn prediction, CLV

optimization, digital loyalty, e-commerce performance
1. BBenenue

XOTs TpUBICYCHUE KIUEHTOB OCTACTCS KU3HEHHO BaXKHBIM, YJEpKaHUE
CYIIECTBYIOIIUX IMOJIb30BaTENeH 0Ka3anoch 00Jiee peHTa0eIbHBIM U CTAOMIIBHBIM JIJIS
noJarocpodHoro pocra. Pazsurre UM 1 aHANWTHKY TaHHBIX MMO3BOJISET TUTaTGopMam
ry0ke TOHMMATh TOBEJACHUE KIWEHTOB W MPUHUMATh YIPEKIAIOIIME MEPHI TI0
yAepKaHuio. B 3To# cTaThe MpeacTaBIICHBI CTPATETHH, OCHOBAHHBIC HA JaHHBIX, C
HSKOHOMUYECKMM OOOCHOBaHHUEM, IMOAKPEIUICHHBIM HEAAaBHUMHU TJ00aTbHBIMU U

PETHOHAJIBHBIMH KEMCAMMU.
2. YiydlieHHbIe HHCTPYMEHTbI yAepPKAHMS

V}lepmaHI/Ie KJIIMCHTOB B BHGKTpOHHOﬁ KOMMCEpIHUH OCHOBAaHO Ha
MApPKCTHHI'OBBIX WM 3KOHOMHYCCKUX TCOPHUAX, KOTOPBLIC ITOAYCPKHBAIOT ITOCTPOCHUC

AO0JITOCPOYHBIX OTHOIIICHUHU U OCHHOCTD I KIIMCHTA.
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OnHOM M3 OCHOBOIIOJIATAKOIINX TEOPUN SBIIAETCS MApPKETUHI OTHOLICHH,
KOTOPBIM TMOJYEPKUBAET MOJJAEPKAHUE OOJITOCPOYHOTO B3aUMOJCHUCTBHUS, a HE
pa3oBble  TPAaH3aKUMHM. OTa KOHILEMNIMS COrJacyercss C  HCIOJIb30BAHUEM
MEPCOHAIM3UPOBAHHBIX KOMMYHUKALUA U MPOrPaMM JIOSJIbHOCTH, HAIPABJICHHBIX Ha
MaKCUMH3ALUIO TO)KU3HEHHOW [IEHHOCTH.

Emre ogHOM BaXKHOM CTPYKTYPOU SIBJISIETCS TEOPHUS KaMTala KIMEHTOB KOTOpast
pa30uBaeT 00IIyI0 IEHHOCTh, KOTOPYIO MPUHOCUT KJIMEHT, HA TPU KOMIIOHEHTA:

e Kamuram 1EeHHOCTH: BOCIPUHHMMAaeMas KIMEHTOM LEHHOCTb OT KayecTBa

MPOJIYKTa U LIEHBI.

e Kanuran Openaa: sMouMOHaNbHAS CBSA3b U IOBEPUE.

e Kanuran yaepxaHus: CTUMYJbl U MEXaHU3MBbI JIOSIIBHOCTH, TOOLIPSIOLINE
IIOCTOSIHHOE B3aUMOJECHCTBHE.

[Tpunnun Ilapero, wim npasuio 80/20, Takke yacTo MpUMEHsIeTCA B LU(PPOBOi
KoMmmepiuu, riae 20% JIOsIIbHBIX KIIMEHTOB MOTYT reHepupoBath 10 80% goxona. 1o
OOy IMJI0 KOMITAaHUU OOJIbIIIE MHBECTUPOBATh B IPOTHO3HYIO AaHAIMTHUKY U CTPATErHH
BOBJICUCHHS HA NMPOTSHKEHUM KU3HEHHOTO LIUKIIA.

JKOHOMHMYECKOE 3HAYCHHE:

e VYiepkaHHbIE KJIMEHTbI TPEOYIOT MEHBIIMX MapKETUHIOBBIX PAaCX0J0B, YEM

HOBBIE PUOOPETEHUS.

e JlosuibHBIE KIIMEHTHI C OOJBLIEH BEPOSTHOCTHIO MPUMYT JOTOJHUTEIbHBIC
MIPOJAKH U TIEPEKPECTHBIE ITPOIAKH.

o Bricokuii ypoBeHb yIepKaHHMS ~KOppelupyer C 0OoJjiee  BBICOKUM
exxeMecsTYHbIM ToBTOpsitomuMcst 1oxo10M (MRR) 1 6osiee BhICOKOM OlIEHKON
KOMIIaHUHU.

DOTH TEOpEeTHUYECKHE MOJEIH OMNPEACNIOT pa3pabOTKy HMHCTPYMEHTOB
yAEpKaHUs, OMCAHHBIX HUXKE.

2.1 IIporHo3Hoe MoaeJMpOBaHUE OTTOKA Vcrnonb3ys mMaliMHHOE 00y4YeHue,
m1aTGopmMbl MOTYT OOHApYXHUBaTh paHHHE MPU3HAKA OTTOKA, aHAJIU3UPYS HaCTOTY

IIpOCMOTPOB, CPCAHIOKO CTOMMOCTDb KOP3WHBI 1 CHUKCHHUC BOBJICUCHHOCTH.
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2.2 TloBenenyeckasi cerMeHtanusa Krnaccudukamus KIMEHTOB HA OCHOBE
YaCcTOThl TOKYMNOK, MPEANOYTCHUNA IO KaTeropusM IPOAYKTOB WM CE30HHOM
AKTUBHOCTHU MO3BOJISIET NEPCOHAIN3UPOBATh KaMIIAaHUM U PACCTaBIISITh MPUOPUTETHI
pecypcoB.

2.3 ABTOMAaTH3aIUA KU3HEHHOT0 HMKjIa CooOIIeHNsS Ha OCHOBE TPUITEPOB
(HampuMep, 3JIEKTPOHHBIC MUChMa «Mbl CKy4YaeM IO BaM») IMOBBIIIAIOT MOKA3aTeNH
peaktuBanu. CBOEBPEMEHHBIC KYIMOHBI WM KOHTEHT Ha KPUTHYECKHUX JTarax
YKU3HEHHOTO IUKJIa (HaIpuMep, Moclie MePBOM MOKYIKH ) TTOBBIIIAIOT BOBJICYCHHOCTD.

2.4 Teiimupuxkauusa BHeapeHue HarpaiHblX 3a4ad WM WHIAKATOPOB
BBITIOJTHEHUS (Hampumep, «moTparbTe eme 100, 9ToObl pa3do0KupoBaTh OECIIaTHYIO

IIOCTaBKy») MOTHUBHPYCT IMIOCTOAHHOC ITOKYIIATCIILCKOC ITIOBCACHUC.
3. DKoHOMHYECKHEe pe3yabTaTbl: OOHOBJICHHBIC TTOKA3aTEIIN
HOCH@I[HI/Ie KOHTPOJIbHBIC ITOKA3aTCJIN ITOKA3bIBAIOT:

1. IIporHocTrueckre MOAEIH yAepKaHU CHUXKAIOT OTTOK Ha 18—-30%.
2. CLV yBennunBaercd Ha 22% c MeXaHU3MaMH JOSUIBHOCTH Ha OCHOBE
MOBEACHMUS.
3. KoMmanum ¢ pa3BUTOM AHAJUTHUKOM  yAEpKAHUS  IPEBOCXOAAT
KOHKYPEHTOB B 1,7 pa3a o pocTy BbIpYYKHU B F'OJIOBOM UCUHMCIIEHUN
Kpome TOoro, BonaTuibHOCTh €KEMECSYHO aKTHBHBIX moJib3oBareneir (MAU)
HU)KE Ha Iatgopmax C CUIbHBIMH CHCTEMaMH IOBTOPHOTO BOBJICYEHHUS, YTO

o0ecreunBaeT MOCTOSTHCTBO JE€HEKHOTO TIOTOKA.
3.1 DKoHOMHYECKHE PACYeThl U AHAJIH3

J171st ouleHKM (PMHAHCOBBIX MOCJIEICTBUNA CTpaTEruil yAepKaHus Mbl IPUMEHSIEM

bopmyny noxuzHeHHOM eHHOCTH kinreHTa (CLV):

CLV = (cpeansiss CTOMMOCTb MOKYNKH X YacTOTa IOKYINOK B TOHd X

IIpOAOJIKUTCIIBHOCTD JKU3HH KIIMCHTA B ro;:[ax) — CTOMMOCTD IIPUBJICYHCHHA KIHMCHTA

(CAC)
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[Ipumep pacuera:
cpeaHsas CTOMMOCTh TOKynku = 60 momn. CIITA
4acToTa MOKYIIOK B TOJ = 5

MMPOAOJIZKUTCIBHOCTD KU3HU KIIMCHTA = 4 roga

CAC =50 pgomn. CIITA

CLV = (60 gomn. CIIIA x 5 x 4) — 50 momn. CIIA = 1200 mpomn. CIIA — 50
nomt. CIHA = 1150 goyui. CIIA

Cuenapuii ¢ yJIy4llIEHUEM CTPATETUN YACPKAHUS:

Ecnu cTpareruu yep:xanusi yBeIUUMBaOT 4acTOTy MOKynok Ha 20% (¢ 5 no 6),

a IPOJIOJHKUTEIBLHOCTD KU3HU KiMeHTa Ha 25% (¢ 4 1o 5 ner):
CLV = (60 momn. CIIA x 6 x 5) —$50 = $1800 — $50 = $1750

TakuMm 00pa3oM, UHUIIMATUBBI MO YJEPKAaHUIO MPUBOIAT K JOMOJHUTEIBHBIM
$600 B CLV Ha xiomeHTa, 4YTO TpeICTaBsieT coOoil 52%-Hoe yBeIUYCHHE
MPUOBLITLHOCTH HAa OJHOTO YJEP>KaHHOTO MOJIb30BATENS.

Kpome Toro, cHm>keHHUE OTTOKA HAMPSIMYIO MPUBOJUT K CHUKEHUIO 3aTpaT HA
npuBiiedeHue. Eciam npeamonoxuts, yto OuzHec tpatur $10 000 exeMecsdHO Ha
MapkeTHHT U TepseT 500 kinueHToB 0e3 mep o yaepxkanuio, CAC cocraiser $20. C
yaepkanueM oTTok cHikaetcs Ha 30% (10 350 moTepsHHBIX KIHeHTOB), cHuKasgt CAC
1o ~$14,29. D10 cHmkaer OONIYI0 MAapKETHHTOBYIO HArpy3ky M MaKCUMHU3HUPYET

pPEHTa0eTbHOCTh MHBECTUIIHH.
4. PernoHajibHble IPUMeEPHI

Noon (OAD): Ucnonszyer NN niig Bo3Bpara MpeajioKeHUM, cCoKkpalias OTTOK
Ha 24% 3a 12 mecsnes.
Tokopedia (Muaonesus): Kammanuu Ha OCHOBE CErMEHTAIlMU YBEJIWYWIIU

MMOBTOPHBIE 3aKa3bl Ha 33%.

https://scientific-jl.org/obr ‘ o, Buinyck srcypnana No-70
h (287 )
Yacmv—4_ uwna —2025



@ﬁ’; OBPA30BAHHE HAYKA U HHHOBAIIHOHHBIE HIEH B MUPE I
2181-3187

E—

Mercado Libre (Jlatunckas Amepuka): BHenpuna urpoByio cucremy OalijioB,

KOTOpasl yBEJIMYWIIA YACTOTY NOKYNOK Ha 28%.
5. 3aki0ueHue

CoBpeMEHHBIE CTPATEeTUHN yAEpKaHUS BBIXOAT 32 PaMKH OAJIJIOB JIOSIILHOCTH
— OHHU TpeOYIOT MOJXOJIOB, OCHOBAHHBIX HAa WHCAWTax, aBTOMATU3UPOBAHHBIX U
CErMEHTUPOBAaHHBIX. KOMITAaHMHM, KOTOpBIE ONEPAMOHANU3ZUPYIOT JAHHBIEC IS
yIAEpKaHUS, MOJIYYalOT U3MEPUMBIEC MTPEUMYIIECTBA B MPEICKA3yEMOCTH JTOXOAOB U

YIOBJIETBOPEHHOCTH KJIMEHTOB.
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